This presentation was presented at the following conferences in New York
City the week of November 16 — 18, 2010:

Barclays Capital

Global Automotive Conference
November 16, 2010

Bank of America Merrill Lynch

Credit Conference
November 17, 2010

Citi
Global Automotive Conference
November 18, 2010
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Safe Harbor

In addition to historical information, certain statements contained herein are forward-looking
statements within the meaning of federal securities laws, and Cooper Standard Automotive

(Cooper Standard) intends that such forward-looking statements be subject to the safe-harbor created
thereby. These forward-looking statements include statements concerning the company’s plans,
objectives, goals, strategies, future events, future revenue or performance, capital expenditures,
financing needs, plans or intentions relating to acquisitions, business trends, the impact of “fresh-
start” accounting, the impact of the company’s bankruptcy on its future performance and other

information that is not historical information. When used herein, the words “estimates,” “expects,”
“anticipates,” “projects,” “plans,” “intends,” “believes,” “forecasts,” or future or conditional verbs,
such as “will,” “should,” “could,” or “may,” and variations of such words or similar expressions are

intended to identify forward-looking statements. All forward-looking statements, including, without
limitation, management’s examination of historical operating trends and data, are based upon Cooper
Standard’s current expectations and various assumptions. Cooper Standard’s expectations, beliefs
and projections are expressed in good faith and Cooper Standard believes there is a reasonable basis
for them. However, no assurances can be made that these expectations, beliefs and projections will be
achieved. Forward-looking statements are not guarantees of future performance and are subject to
significant risks and uncertainties that may cause actual results or achievements to be materially
different from the future results or achievements expressed or implied by the forward-looking
statements.
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Safe Harbor

This presentation includes forward-looking statements, reflecting current analysis and expectations, based on
what are believed to be reasonable assumptions. Forward-looking statements may involve known and unknown
risks, uncertainties and other factors, which may cause the actual results to differ materially from those projected,
stated or implied, depending on many factors, including, without limitation: the inability to compare the company’s
financial condition or results historically due to fresh start accounting; the company’s emergence from bankruptcy
will reduce or eliminate certain tax benefits; the company’s emergence from bankruptcy may adversely effect its
operations going forward; uncertainty related to the company’s ability to generate sufficient cash to service
indebtedness and meet dividend obligations; disruptions in financial markets may adversely impact availability and
cost of consumer credit and impact volumes; the company’s dependence on the automotive industry; availability
and cost of raw materials; the uncertainty of the company’s ability to meet significant increases in demand; the
company’s dependence on certain major customers; competition in the industry; sovereign and other risks related
to the company conducting operations outside the United States; the uncertainty of the company’s ability to
achieve expected cost reduction savings; the company’s exposure to product liability and warranty claims; labor
conditions; escalating pricing pressures from our customers; the company’s ability to meet customers’ needs for
new and improved products in a timely manner; the company’s ability to attract and retain key personnel; potential
conflicts of interests between owners and the company; the company’s legal rights to its intellectual property
portfolio; the company’s underfunded pension plans; environmental and other regulations; the possibility that the
company’s acquisition strategy will not be successful; and the possibility of impairment charges relating to
goodwill and long-lived assets. There may be other factors that may cause the company’s actual results to differ
materially from the forward-looking statement. Accordingly, there can be no assurance that Cooper Standard will
meet future results, performance or achievements expressed or implied by such forward-looking statements. This
paragraph is included to provide a safe harbor for forward-looking statements, which are not generally required to
be publicly revised as circumstances change and which Cooper Standard does not intend to update.

There may be other factors that may cause the company’s actual results to differ materially from the forward-
looking statements. Cooper Standard undertakes no obligation to update or revise forward-looking statements to
reflect events or circumstances that arise after the date made or to reflect the occurrence of unanticipated events.
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Key Facts

Our Mission

Expand our leadership position in the
global automotive industry by creating
innovative solutions and long term

value for our stakeholders.

Headquarters:
Established:
Employees:

Locations:

2009 Top 100
Global Suppliers:

2009 Top 150

North American Suppliers:

LTM Sept. 2010 Sales:
Adj. EBITDA:
Equity Ticker:
Senior Notes:

Preferred Notes:

Confidential
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18,000+

70+ in 18 Countries

Rank 64

Rank 40

$2.4B

$285.7 M

COSH

CUSIP #12629YAA9
CUSIP #21676P

cooperstandard



History

et PRI
OOOQG 0@; e‘ge o \’L"’\\
%\‘3(\ ) \(\QQ Q/((\ O‘ga
R Y\O\d e ©
X e \\i\é
$3% o T «f S
. ®) \\ (2)
Qo\‘e S e e \5\‘66 e""’e\ Qe
NI oo° O (O d\\ ©
5O
P‘\)
A\
2 ;
SO v&"“\)\@ « 2320
Q0 A g
SNt R o o = ©
0 RN P
2 o i B O METZELER@
U o 2007 Avtomaotive Profile Systems
f
2004
1999 2000

19% DY

43 sieee @&
3 ¢ COOPER STANDARD™
Cooper @ um ©
Pl _cerauivai bimin 3
PRODUCTS

cooperstandard 6



Strategic Footprint

K_e\L [c] & L
Yk Headquarters %
@ Sales / Administration o8 ey
@ Technical Center L E
Manufacturing O

@ Manufacturing / Technical Center

O
North America
- ” Europe
> ety Asia Pacific
1
@
L)
South America
Established 6 Joint Ventures Countries
Cooper-Standard Saiyang Wuhu 94% /6% Australia  Czech Republic Japan Spain
Cooper-Standard NISCO 50% / 50% Belgium  France Korea United Kingdom
- Brazil Germany Mexico United States
Cooper Hubei Jingda 60% / 40% : Canada India Netherlands
Metzeler India 74% / 26% China Italy Poland
Metzeler China 48% / 52%
Guyoung Tech Korea 20% / 80% . .
yound e 2010 - Located in 18 Countries
2004 - Located in 14 Countries
Confidential
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Product Solutions

Cooper Standard is a leading provider of components, systems, subsystems and
modules, for use in passenger vehicles and light trucks

Body Sealing Thermal

Systems Management

Protect vehicle Control, sense, Heating and cooling Control and isolate
interiors from weather, measure and deliver management systems noise and vibration in
dust and noise fluids and vapors for hybrids, electric the vehicle to improve
intrusion throughout the vehicle vehicles and internal ride and handling

combustion engines

i

-

T
}‘.l vv l.
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Breadth of Product & Segments “

Encapsulqted Glass

Simeting Wiet! Dartidor Trunk / Liftgate Seal
Inner Belts T il 2 L T Fuel Tank Bundie
Door & Body Seals Sunroof Seal Roof Rail

Hydraulic Roof Lines
Obstacie Detection System

EGR Module Including Valve & Cooler
DPF Lines
Auxiliary Coolant Pump ‘
Fuel Rail
Radiator Hose Quick Connect |
Upper Radiator Hose
Heater Tube & Hose Assembly
Water Valves
Air Conditioning Assembly|

Brake & Fuel Bundle
Quter Belt Seal

Day Light Opening (DLO) /
Glass Run Seal

Transmission Qil

| H & lin m
Cooling (TOC) Assembly , HOOd:{O CotfviSeal Body Sealing Systems
TOC Hose Eront Brake Line Assembly @® Thermal Management Systems

TOC Quick Connect EGR Tube ® Fuel, Brake and Emissions Systems
' Clutch Lme&.

1t O Ant i winon Qvetome
141 ia ' o

Overn O'deﬂ BraCke‘ABS Brako Lmo Assembiy } T T =
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Sales By Region & Product Groups

Europe
34%

Sales By Region

Asia Pacific

8%\ /

South America

6%

North America
52%

Sales By Product Groups

Thermal

Fuel, Brake & . Non-Automotive
Emissions \ 5%
29% /
Anti-Vibration
Systems
8%

48%

YTD Total 2010 = $1.81 Billion
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Cooper Standard’s Top 20 Platforms Q3 2010

#1 Ford #2 Ford #3 GM #4 Ford #5 GM
F-150 Tribute/Escape Tahoe/Yukon/ Fiesta/Fusion Silverado/Sierra
Escalade
= Al
-4 m “ & cooper
Standard
#6 GM #7 Ford #8 Ford #9 Ford #10 GM
Lacrosse/Insignia Fusion / Edge Mondeo/Freelander/V50/V70 Ecosport/Fiesta Impala

AR products are
c?rmn""’ ~ & :
consistently

#11 Fiat #12 Chrysler #13 VW -Audi #14 Chrysler / Nissan #15 Fiat on the to
Linea/Punto Sebring /Avenger/Compass Passat/Beduin Ram / Titan Palio/Strada/Doblo p
. selling
N
global
#16 Ford #17 BMW #18 GM #19 Ford #20 Chrysler
Focus/Kuga/Axela 3-Series Chevy Traverse F-Series Super Duty Plymouth Voyager p | atfo rm S

Broad customer mix across multiple vehicle segments

Top 20 YTD Q3 2010 cooperstandard 11



Operational Excellence

Quality Commitment Pervasive Lean Culture
« Superior launch performance * Globally consistent lean process
« Consistently deliver world-class quality » Bottom up approach
« Six Sigma methodology in design and « Kaizen events across all facilities

manufacturing processes

Restructuring Focus Supply Chain Management
* Closed 11 facilities in last 5 years » Maintained consistent cost of materials
« Successful track record in acquisition integration * Developed global strategic supply partners
- Leverage synergies / eliminate excess capacity * Risk management
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Technology for Future Growth

Occupant Detection Integrated Cooling ~ Quick Connects :
System (ODS) Technology with Integrated Sensor Multi-State Mounts
Safety solution to Integrated solutions for Solutions for advanced Ride solutions for
reverse windows and cooling advanced vehicles with the ability multiple drivetrain
doors by sensing powertrains and to sense pressure and technologies.
animate and inanimate hybrid vehicles. temperature for
objects at closure enhanced installation
points. and performance.
__—~ PATENT
PENDING
SAFESEAL
[ Protected Technology Positions For Continued Growth I
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Production Volumes & Adjusted EBITDA Margins

Source: IHS October 2010 production volume
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Financial Update

Due to Cooper Standard’s adoption of fresh start reporting on May 31, 2010, in some of its financial reports,
the company’s financial information for periods ended on or prior to May 31, 2010 is described as relating to
Predecessor periods, and financial information for periods ended after May 31, 2010 is described as relating
to Successor periods. For purposes of this financial overview, the company is presenting financial
information for Predecessor and Successor periods on a combined basis so that results of operations for
the three and nine months ended September 30, 2010 can be more readily compared with the corresponding
periods in the prior year. The company believes that presenting this financial information on a combined
basis provides management and investors with a more meaningful perspective on ongoing financial and
operational performance and trends. For a presentation of results of operations and other financial
information on an uncombined basis, please refer to Cooper Standard’s Quarterly Report on Form 10-Q for
the quarter ended September 30, 2010, which was filed with the SEC on November 12, 2010.
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Non-GAAP Financial Measures

EBITDA and adjusted EBITDA are measures not recognized under Generally
Accepted Accounting Principles (GAAP) which exclude certain non-cash and non-
recurring items.

When analyzing the company’s operating performance, investors should use
EBITDA and adjusted EBITDA in addition to, and not as alternatives for, net income
(loss), operating income, or any other performance measure derived in accordance
with GAAP, or as an alternative to cash flow from operating activities as a measure
of the company’s performance. EBITDA and adjusted EBITDA have limitations as
analytical tools and should not be considered in isolation or as substitutes for
analysis of the company’s results of operations as reported under GAAP. Other
companies may report EBITDA and adjusted EBITDA differently and therefore
Cooper Standard’s results may not be comparable to other similarly titted measures
of other companies.

\_
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Sales and EBITDA

YTD Q3 2010

$USD Millions % Change

Revenues 2009 2010 Actual B /(W)
North America 632.3 941.7 48.9%
International 735.4 868.7 18.1%

Total 1,367.7 1,810.4 32.4%

Adjusted EBITDA 105.7 214.8 103.1%

Adj. EBITDA Margin 1.7% 11.9% 4.2%

LTM Adjusted EBITDA 285.7

LTM Adjusted EBITDA / Sales 12.0%

-

Confidential
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Sales

Historical Quarterly Financial Data
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Cash Flow 3Q 2010

($in Millions) 03 - 2010
Cash from Operations $ 60.7
Changes in operating assets & liabilities 13.7
Cash from Operations $ 74.4

Capital Expenditures (17.4)
Cash from Operations less CAPEX $ 57.0
Financing Activities 0.7
Cash - Reorganization (11.3)
Foreign Exchange/Other (2.8)
Net Cash Generated in Q3 $ 43.6

Cash Balance as of June 30 $ 188.7

Cash generated 43.6

Cash Balance as of September 30 $ 232.3
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Liquidity as of September 30, 2010

Cash on Balance Sheet $232.3M $1,291
$1.400 - m Debt
ABL Revolver 125.0M $1.200 | Cash
_ $1.000 - -
Letters of Credit (36.00M — 6477
i idi $600 -
Total Liquidity $321.0 M ca00 | $265 'ﬂ
$200 i I )
50 1= J | l T -
Q1-10 Q3-10
« 23%increase in cash from the * Net leverage = $245 million
prior quarter _
 Net leverage ratio = 0.9x
 ABL Revolver undrawn _ _ _
« No major debt maturity until 2018

‘ Flexible capital structure allows for future growth opportunities

r
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Key Investment Considerations

= Company remained operationally strong throughout economic downturn
* Reduced fixed costs and breakeven point
» Improved operational metrics globally

= Leading market positions
» Cooper-Standard is the #1 global producer of body sealing products, the #2 global
producer of fluid handling products

Well positioned on best-selling platforms
« Our products are consistently on the top selling vehicles globally

Disciplined approach to operational excellence
» Consistently generating lean cost savings of 4% of sales annually

Strong cash flow — low CAPEX, conservative capital structure

« CAPEX 3-4% of sales
« September 30, 2010 net leverage of 0.9x

*IHS Worldwide source for top selling vehicles Confidential cooperstandard 21



Thank you
Questions & Answers
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